
Our growing company is looking to fill the role of sales manager, regional. We
appreciate you taking the time to review the list of qualifications and to apply for
the position. If you don’t fill all of the qualifications, you may still be considered
depending on your level of experience.

Responsibilities for sales manager, regional

Work within established Coverity sales guidelines, practices, and processes,
leverage the assets that Coverity has developed
Work in results orientated environment
Actively pursue net-new business opportunities in the M&E industry with
aggressive prospecting into existing accounts and new business prospects
Drive Profitable Sales Growth
Manage the relationship with our Alberta Sales Channels
Development and Education of Alberta Sales Channels
Development and implementation of Strategy on Products
Markets, and Accounts for the Alberta region
Provide ongoing Market and Customer feedback that drives
Improvements in Company Product, Processes, and Services

Qualifications for sales manager, regional

A special combination of education and experience and/or demonstrated
accomplishments may be considered
Able to negotiate with, and influence customers
Understand the sales cycle and be able to move forward or close the required
sale
Broad knowledge of Company products and ability to develop under limited
guidance, business plans and sales strategies, communicate required product
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Experience with Hydronic and Potable products is a plus


