
Our growing company is searching for experienced candidates for the position of
sales engineer. To join our growing team, please review the list of responsibilities
and qualifications.

Responsibilities for sales engineer

Collaborate with the Technical Support team in providing post-sales support
to customers
Be proactive in entire sales cycle, assisting in the identification of
stakeholders
Support scheduled and spontaneous sales appointments with sales
representatives, IT partners, vendors, or customer decision-makers of all
levels
Provide onsite sales appointment support by own transportation and/or
remote support via conference bridge
Help resolve issues that may arise during the sales process that need to be
addressed via the opportunity board and represent the Sales Engineers as a
whole in these meetings with product sponsors as any follow-up meetings
Serve as customer’s single technical point-of-contact throughout acquisition,
installation and upgrading phases of customer life-cycle
Meet tight deadlines and handle multiple high-revenue proposal and design
projects at one time
Develop strong relationships with IT vendors and partners while supporting
and assisting our sales teams with sales and technical solution
implementation efforts
Prepare design documentation packages as required during the sales closing
process
Prepare, respond to, and complete technical sections of RFPs & RFIs for
hosted services, voice, data, and MPLS products
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Strong written and oral communication skills are required, both English and
German
Automotive/Powersports experience supporting CBU day-today operations
or calling on OEM’s with a minimum of 1 year of experience
Academic engineering degree
Sales experience from warehouse automation environment
Commercial and results oriented focus
Market situation analysis / market intelligence


