Example of Payments Product Manager Job

Description
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Our innovative and growing company is looking to fill the role of payments
product manager. If you are looking for an exciting place to work, please take a
look at the list of qualifications below.

Responsibilities for payments product manager

e Support the Product Management Leadership's strategy by articulating the
vision and mission of the product roadmap, including implementation and
prioritization

e Build processes to ensure we scale payments efficiently

e Aid in the management of relationships with new and existing payments
vendors

e |dentify important trends to incorporate into business strategy (changing
regulatory environments, payments industry, aggregator models, e-
commerce, key industry segments, etc within the region)

e Support governance processes for merchant payments

e Draw on internal/external market research and competitive intelligence in
order to identify new market opportunities and to differentiate UL
Transaction Security from competitors and the market

e Assist in defining product roadmap

e Work with customers, development, support, sales, marketing and the
management team to design features and specifications that will grow UL
Transaction Security’s revenues and increase customer satisfaction

e Translate market trends and company vision into product requirements and
functional specifications

e Work with the development team on wireframes and prototypes to enhance
the usability and functionality of the application



Needs to take initiative and be resourceful

Detail oriented, Comfortable with managing technical/new product
development processes

Simplifier but at the same time thinks big, takes smart risks, is innovative and
can think out of the box

Builds a strong vendor network and participates in key industry forums and
applies knowledge gained to the role

Becomes an expert in the emerging payments space and its
challenges/opportunities

Builds and maintains strong relationships with key business partners



