
Our company is looking for a global account manager. We appreciate you taking
the time to review the list of qualifications and to apply for the position. If you
don’t fill all of the qualifications, you may still be considered depending on your
level of experience.

Responsibilities for global account manager

Develop a pipeline of opportunities
Support negotiations of the terms of global deal discounts and frameworks
Work and plan to achieve forecast / goal
Forecasting accurately on a weekly, monthly, and quarterly schedule
Gather market, automotive and industry information
Global and Theatre/ Region / Country Leadership of the account/s and the
customers' business by collaborating with a virtual team across the region
Design and execute a strategic plan that represents the direction of growth
for each account within your portfolio
Liaise on a regular basis with point of sales (PoS) to negotiate pricing, drive
strategy, be accountable for the performance and incorporate feedback in
order to proactively capture revenue opportunities
Actively drive MICE revenue targets through corporate companies
Actively drive ancillary sales through global corporate accounts

Qualifications for global account manager

College degree in Business/Marketing/Technical
Bachelor's Degree (Electronics engineering or related technical preferred)
Completion of TAS &/or ESP programs for strategic and enterprise selling (or
geo equivalent)
Accreditation in 3 general topics
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Demonstrated ability to evolve their technical skills to meet changing
industry/customer requirements


