
Our growing company is looking for a director revenue strategy. If you are looking
for an exciting place to work, please take a look at the list of qualifications below.

Responsibilities for director revenue strategy

Monitor and report business and operational metrics to see revenue
opportunities (ads per visit, ARPV, etc)
Identify market trends and analysis aligned to revenue opportunities
Create and maintain sales and pipeline forecasting across multiple categories
to highlight areas of growth and decline
Develop corporate policy as it relates to deal structure and go-to-market
strategy
Effectively communicate policies and opportunities throughout the entire
business organization
Partner with the Digital Sales Operations team in process optimization
Lead a group of analysts responsible for developing and automating
reporting that serves needs of the business organization
Manage a team that evaluates and approves sales exception requests on an
individual deal basis
Collaborate with the Inventory & Yield team to manage risk and evaluate
campaign optimization
Work with the agency sales team to craft annual agreements with agency
holding companies

Qualifications for director revenue strategy

Washington DC market experience strongly preferred
Ten or more years of Revenue Management work experience, demonstrating

Example of Director Revenue Strategy Job
Description
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Prior consulting experience and/or leadership of large transformational
projects is preferred
Demonstrated record of strong collaboration with varied stakeholder groups
Demonstrated ability to write and deliver powerful structured
communications and presentations to senior leaders required
Must be a self-starter with a strong vision, creative approach and passion for
driving insight


