
Our innovative and growing company is looking for a client security. To join our
growing team, please review the list of responsibilities and qualifications.

Responsibilities for client security

Act as the ISO/IEC ISMS standards related liaison person and maintain all
management records, minutes, attendance register, evidence collection,
organization, ISMS management review meetings, and maintain any other
documentation as relates to the ISO standards implementation
Participate in the 24x7 “Follow the Sun” coverage of JPMC sites across the
globe and monitoring of Critical or potentially critical incidents to support the
Firms crisis command centers and Senior leadership
Ensure standardization of processes across all locations using a global
engagement model and following global standards (where permissible)
Monitor performance measurement and capability dashboards for metrics
reporting
Partner with Global Security and other key business partners to lead major
tabletop exercises, locational simulations and Site Incident Management
Team (SIMT) awareness exercises
Develop and maintains relationships with regulatory agencies to facilitate
plan development, communications and response effort coordination
Highlight risks & areas for improvement post each exercise and ensures
issues are captured and mitigated in the Firms Resiliency Data Management
System (RDMS)
Develop strong understanding of operational flows so as to be able to
engage in and help drive problem resolution to each Line of Business and
Corporate Function
Confirm to the Board of Directors that they have met their commitment in
overseeing the business continuity planning process in accordance with the
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Lead, coach and provide direction to a team of business resiliency
professionals

Qualifications for client security

At least 3 years experience in / as Client Solution Executive
Minimum 3-5 years’ experience in Desk Side Support (which also includes IT
users support) , preferably in a large Enterprise environment
Proven ability to manage, lead and assess a tech sales team against
performance objectives for 5 years or more
Extensive travel across Asean
Experience selling security solutions to clients in AP or ASEAN region
Strong understanding of web applications and architecture including
Networking (TCP/IP, SSL, HTTP, browser technology, etc) operating system
fundamentals


