
Our company is growing rapidly and is looking for an account sales executive. We
appreciate you taking the time to review the list of qualifications and to apply for
the position. If you don’t fill all of the qualifications, you may still be considered
depending on your level of experience.

Responsibilities for account sales executive

Works closely and in a matrix fashion takes directions from General Managers
in Strategic Services on Enterprise level accounts in a specific vertical
Drive a "demo" culture by maintaining a steady flow of customers into our
sites to demo our equipment or arrange for customer onsite demos
Develop and submit an annual business plan including revenue and profit
goals, targeted accounts and marketing strategies
Participate and complete all vendor and internal training required
Work with other divisions to participate in all cross-selling opportunities and
to maximize selling potential within the company
Anticipate client’s expectations and address all service issues promptly
Communicate with clients on a regular basis
Participate in pre-renewal meetings with clients
Act as an initial point of contact for broker Program inquiries
Monitor, maintain, and report on market conditions and competitor strategies
and tactics

Qualifications for account sales executive

Analytical skills for consumer/shopper
High communication skills with all stakeholders
Negotiation skills with customers
Must have native level Japanese (customers are Japanese)
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Strong motivation to meet targets, tenaciousness and making sure of
meeting own goals


