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Our innovative and growing company is looking for an account executive, mid. To

join our growing team, please review the list of responsibilities and qualifications.

Responsibilities for account executive, mid

» Develop strong, effective internal and external relationships which identify
opportunities to grow our business with current and emerging accounts

¢ Manages inventory levels, internal and external, in conjunction with
Replenishment team to achieve targeted sales, turnover and in stock
percentage goals

e Working in a fast-paced, innovative environment, you will be empowered to
sell business applications solutions and related services to prospective new
mid market or small business customers

» Develops effective rapport with coaches, influencers, and decision makers
within customer base

o Works effectively with other Sales partners depending upon the nature and
scope of the sale, especially across territories on major account deals

o Meet with CIO's, Network Directors, Managers, Engineers and other key
stakeholders in installed accounts and target accounts

o Keep Salesforce opportunities updated including close date, next steps, and
forecast stage

o With SE, position and conduct proofs of concept that address customers
business drivers

e Understand customers’ procurement process in detail

o Understand strengths/weaknesses of the competition

Qualifications for account executive, mid

e Must have established relationships with key retailers in the territory



Must be a self-starter, solution focused and a proactive problem-solver
Must have great communication and follow-through skills

The candidate should have a 4+ years of experience in sales or education
Experience building a pipeline and qualifying and identifying deals that you

can close



